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The Persuasion Formula.

All of us in life regardless of what you do, whether you’re a mum, dad, 
leader, you got to have the ability to persuade others to believe in you, 
to believe in your message, to believe in what you have to say and to 
also believe in themselves to do things they want to do in life.
If you want to be the kind of person where people not only want to 
listen to you but, they actually go ahead and do what you tell them to 
do then, you must learn persuasion. Somebody once said to me, sales 
people who are not great persuaders have skinny kids.
I totally believe that one of the greatest tools we have in our lives is 
sales, is to be able to sell and persuade. Everybody is in sales, when you 
go for an interview it’s you selling yourself. When you’re talking to your 
team, it’s you persuading. When you’re talking to a client it’s you per-
suading and selling your ideas. Here are 3 steps for you to become a 
great persuader.

1. Seek to understand other people before you can impact them

Before you get into any conversation and before you even think about 
persuading people, always seek to understand, acknowledge and ap-
preciate them. Tell them how much you appreciate what they do and 
their contribution. Tell them how you admire what they are doing and 
then provide them with a solution. Or �rst give them something like 
appreciation, acknowledgement, admiration, all of a sudden, their 
guard will go down because, when you seek to understand and to ac-
knowledge you become a better persuader.
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2. Tap into their Psychological need to grow
Everybody wants to go somewhere and everybody has got an ambition 
to get better, billionaires want to make multi-billions and millionaires 
want to make more millions. Every one of us has got a psychological 
need to become better and to grow. We all have an ambition to want to 
get better so, if you want to become a better persuader, you must tap 
into that.
You must be able to tap into the person’s ambition or desire to be better 
and to get better performance because, everybody wants better perfor-
mance. They want to be able to tell a story, to inspire others and when 
you tap into that, you are seen as a person who is adding value. In our 
lives, we have to be able to persuade other people to buy into our mis-
sion so that we can leave our dreams and have the freedom that we 
want.

3. Ignite their imagination for future gain
You must be able to ignite their imagination for future success on top of 
ambition and wanting to be better. You must be able to connect with 
what it would feel like for example, after I have done a training, I will say, 
how would you feel when you see that your results are 20% to 30% I 
guarantee that, your pro�ts will increase by 30% and wouldn’t that feel 
amazing.
All of a sudden they begin to imagine wow, that would be great. As long 
as you can tap into the future, you got them then you can begin to 
in�uence them and take them to where you need them to make a 
request or a suggestion or whatever it is. You must be able to get them 
to see and imagine what a great future would be like.
 


